
September 25, 2015
2NEWS

TheEchoNews.com FRIDAY

“If they wanted to vote on the spot, I had my 
laptop there.” 

Freshmen elect ICC president

In The Loop

The rise of a 
textbook empire
Alex Moore has developed 
an alternative way to 
deliver textbooks

Maddie Williams
Contributor

Students looking for an alternative 
way to buy textbooks will soon have 
a new option. Senior Alex Moore has 
devised a plan to help. 

When he considered how much his 
friends paid for books last summer, 
Moore wondered if he could find the 
same books, but for less money. He 
discovered that most students were 
ordering their books from Amazon or 
the campus bookstore. 

Sophomore Michael Wiersema 
said he easily spent between $500 
and $550 on textbooks this semes-
ter. This was a similar response to 
other feedback Moore received. 
The more he asked the more he be-
gan to wonder if he could combine 

several different book orders and 
save some money. 

This was the start of his company 
“Textbook Beggar.”

Moore created a table that com-
pared Amazon, the bookstore and 
his prices. He estimated the pric-
es he found were, on average, 50 
percent lower than the bookstore’s 
price and 15–20 percent lower 
than Amazon’s. 

He used coupons different sites 
provided each semester to his advan-
tage. By combining multiple orders, 
Moore could use group rates that ar-
en’t available to everyone.

When thinking about how he was 

going to charge, Moore had a few 
ideas in mind. Eventually he land-
ed on a flat rate of $1.00 per book 
in addition to the price of the book 
itself. He felt adding the $1.00 in 
commission ensured that he made 
minimum wage.

Customers received their books at 
their dorms’ front desks before class-
es started and came complete with 
receipts to explain rental returns and 
total savings.

After Moore added his commis-
sion, he said the books were still 8–10 
percent cheaper than they were on 
Amazon. 

“Even with my commission in-
cluded in the price, my hope is that 
I am still your cheapest option,” 
Moore said.

To ensure that he consistent-
ly found the lowest price, Moore 
used a variety of sites that com-
pared multiple book prices. In his 
most recent order, Moore said he 
collected textbooks from nine dif-
ferent sites. 

He has given thought to uti-
lizing student-run campus book 
sales outlets, like the Facebook 
pages “Textbook Exchange” and 
“Free & For Sale.” Moore felt he 
had ethical qualms when it came 
to buying Taylor students’ old 
books for the use of his company. 
He thought it was not fair to buy 
up their inventory only to sell it 
for a profit. 

When Moore went to place the 
first order, he gave his customers 
two payment options: PayPal or Ven-
mo. This way, they didn’t have to 
give their credit card information to 
him directly.

Moore was confident that this 
form of payment helped with 
customer clarity.  Neither the 
customer, nor himself, was com-
mitted to anything until the mon-
ey was there.

He admitted his company name 
sounded very similar to Textbook 
Butler. He did not want to step on 
anyone’s toes, or make the students 
confused, but decided to stick with 
the name for now. 

When asked about his plans for 
J-term and the spring semester, 
Moore said he will be taking orders 
until Christmas. This cut-off date en-
sures customers will get their books 
on time. 

Moore also said he plans to devel-
op his site “textbookbeggar.com”, 
and make it available for students. 
This will make it easier for students 
to contact him from anywhere and 
at anytime.
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Kids take campus
Jay County students visit 
Taylor to learn about 
higher education

Maddie Williams
Contributor

This week approximately 1,100 pairs 
of little feet romped around Tay-
lor campus.

Taylor was chosen to host a “Walk 

Into My Future”event. The event was 
part of a larger initiative to expose 
young students to college and create 
an expectation of attending a higher 
education institution in the future.

 Last month, the children worked 
through curriculum that exposed 
them to higher education. 

Tuesday, Wednesday and Thurs-
day, groups of Kindergarten through 
third graders from Jay County, Indi-
ana came to campus. They learned 
Zumba from Trojan athletes, took a 
tour of campus, and participated in 
activities with elementary education 
majors.They received piggy banks to 
entice them to start saving money 
for college.

Taylor was chosen because of its 
close proximity to Jay County and its 
safe environment. “(The Jay County 
organizers) didn’t want to take their 
kids to huge Ball State (campus),” said 
Education Department Chair Cyn-
thia Tyner.

According to Collegechoice 529 and 
the Lumina Foundation, only 6 per-
cent of youth in Jay County are saving 
for post-secondary education, but 60 
percent of jobs will require higher ed-
ucation by 2020.

The field trip was just one part of 
the Jay County Promise, a program 
founded on the premise that students 
who have a post-secondary savings 
account are more likely to go on to 
attend college. 

Last month, parents of these stu-
dents were asked to invest $25 into 
a college savings account for their 
child. The students were then ex-
pected to raise an additional $25 by 
asking neighbors and friends. That 
initial $50 is matched by corporate 
and government-based donors, giv-
ing the children a total of $100 toward 
their future education.

Tuesday, a group of children 
mimicked Taylor students as they 
danced to a parody of “Shut up and 
Dance with Me.” The catchy Zumba 
song mentioned Taylor had “endless 
chocolate milk” but Tyner said the 
purpose of the event was to advo-
cate for higher education as a whole, 
not Taylor University in particular.
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Freshmen 
elect ICC 
president

Lorenzo comes out on top

Natalie Nohr
Contributor

Last week, Aaron Lorenzo, a member 
of the largest freshman class in Taylor 
history, was voted Inter-Class Council 
(ICC) President.

Vice President Josiah Peterson, Sec-
retary Annika Noetzel and Treasur-
er Jon Meharg joined Lorenzo on ICC 
with 126 of the 296 freshmen votes, 
according to ICC Senior Class Presi-
dent Hannah Harvey.

As president, Lorenzo said his goal 
is “to unify Taylor’s freshman class by 
putting on fun events and glorifying 
God in the process.”

The team began focusing on this 
mission during their campaign. 
According to Peterson, they want-
ed to include all freshmen, espe-
cially the ones in smaller dorms. 
Their strategy was to gain the 
support of the smaller halls, Lo-
renzo said, so they targeted those 
ones specifically. Peterson said 
he focused on Wengatz Hall resi-
dents while Lorenzo campaigned 
in Bergwall and Swallow Robin, 
then they hit Gerig and Breun-
inger together.

Lorenzo made sure to communi-
cate his goals as he was advertising 
his candidacy. 

“I just introduced myself,” Lorenzo 
said. “If they were considering voting, 
(then) I gave them my mission state-
ment and some of my ideas, and let 
them vote on their own time. If they 

wanted to vote on the spot, I had my 
laptop there.”

The new ICC president recognizes 
that there may be challenges along 
the way.

“It’s going to be hard to find 
events that appeal to five hundred 
people,” Lorenzo said. “I recognize 
that not everybody likes outdoor 
sports, and not everybody likes 
theater. So, I want to put on . . . a 
kickball tournament, and then the 
next time . . . it will be like a po-
etry cafe or a karaoke night, just 
so that it will appeal to different 
groups of people.”

Lorenzo said despite potential dif-
ficulties, he plans to find a balance in 
freshman class events to get as many 
students involved as possible. 

Ultimately, Lorenzo said he hopes 
his classmates take time to get to 
know one another so that, at some 
point, freshmen can walk around 
campus and be able to put a name to 
many fellow classmates’ faces.

“(It’s important because) you live 
with them . . . We’re going to be 
rubbing shoulders . . . It’s good to 
know people around you and know 
their stories. You never know who’s 
right next to you. It could be a best 
friend; it could be someone who 
impacts your life in a great way,” 
Lorenzo said.

Lorenzo said that tomorrow after 
Taylathon he and his team will visit 
the various halls to meet other fresh-
men and hear about their hopes for 
the year.

echo@taylor.edu Alex Moore joins the race to provide students with the cheapest textbook prices.

Photograph by Mindy Wildman

Freshman Inter-Class Council Vice President, 
Josiah Peterson, and President, Aaron Lorenzo.

On Euler’s lawn, elementary children received piggy banks to help them start saving for college.
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“Even with my commission 

included in the price, my 

hope is that I am still your 

cheapest option,” Moore said.


